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Profit and Win-Maximization in Major League Baseball

This research looked at the varying objectives of Major League Baseball (MLB) team owners, as predicted
based on player salaries. Typically, firms attempt to maximize profit; however, in MLB, this is not always the
case. Instead, as many owners invest in teams mainly because they are passionate about baseball and their
teams, it is expected that most owners strive to win-maximize. A similar study by Szymanski (2009) of
European soccer leagues found that while most European soccer league teams favored win-maximization,
the teams that were the most successful in the long run spent their money efficiently as well. In this study,
equations for MLB profits and wins were generated using regression analysis. Profit and win-maximizing
salary values were calculated from these equations, and then objectives were determined based on where a
team’s payroll was positioned in relation to these values. Some of the major findings included that there was
absolutely no linear relationship between wins and profits, that a significant portion of MLB teams exhibit a
blended objective of win-maximization subject to a budget constraint (which combines win-maximization
with efficient spending), and that ownership changes typically do not impact the objectives of a MLB team.
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